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How to Put the Power of the Elevator
Speech Effect To Work For You

TERRI SJODIN

TERRI SJODIN is a public speaker and sales training consultant. She is founder and principal of her own consulting firm, Sjodin
Communications. Her area of specialization is in developing the persuasive speaking skills of professionals and she has
consulted with a number of Fortune 500 companies. Ms. Sjodin is the author of New Sales Speak and co-author of Mentoring.
She is a graduate of San Diego State University.

The Web site for this book is at www.SmallMessageBigimpact.com.
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SUMMARIES.COM is a concentrated business information service. Every week, subscribers are e-mailed a concise summary of a different business book. Each summary is
about 8 pages long and contains the stripped-down essential ideas from the entire book in a time-saving format. By investing less than one hour per week in these summaries,
subscribers gain a working knowledge of the top business titles. Subscriptions are available on a monthly or yearly basis. Further information is available at www.summaries.com.
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MAIN IDEA
An elevator speech is a brief presentation that A Introduction
introduces your product, service, philosophy or
idea in figuratively the time span of an elevator ride
— three minutes or less. Its purpose is to pique the :
listener’s interest and motivate them to want to hear
your more detailed presentation in the near future.
An elevator speech can literally deliver a small Anatomy of an Point #1 Point #2 Point #3
message which has a big impact. When you're elevator speech Why me? Company? Why now? #
forced to deliver a brief presentation this way, you which can be
can set off a ripple effect. Sometimes delivering an delivered in
elevator speech can lead to a huge opening you 3 minutes or less

can fill later on — the “Elevator Speech Effect.” You
still have to follow up and make the right things
happen but a great elevator speech can open doors
and make great things happen.

Conclusion

“The elevator ride is a metaphor for unexpected
access to someone you want to sell on some idea,
project, or initiative. It is not the actual length of time
it takes to ride in an elevator, but rather the spirit of
the clear, brief, and persuasive messaging
delivered in a short period of time that I'm talking
about.”

— Terri Sjodin

“For more than two decades, | have watched the
evolution of presentations. Clearly, competition for

a listener’s time and attention span is fierce, and the . .
need to craft engaging talks in a short period of time Earn the Right

2R g GESEIEL IR U2 /2R, JRTA To give great elevator ~ To be an outstanding To earn the right to be heard and An example of how to
8 @l SPEBEIAED eSS 1 AN | CoEaiEe) speeches, you have to speaker, meet three deliver your elevator speech, the apply the outline to
el o Ui @R GRS @R prepare in two ways: key benchmarks: things you must do are: develop an effective
three-minute elevator speeches. | have seen elevator speech:
people who usually wing it learn to craft persuasive Clarify and Build a solid, ° Identify your target :
messages that enable them to hit the streets with specify your persuasive case
renewed enthusiasm and a clear mission, and then intentions e Do your homework A
they execute those messages with ease and flow, : #
and they reach their goal. Whatever your goal, be it Bring your 0 Be scrappy and have fun
landing a major account, getting your dream job, ° message to life
becoming the top sales professional at your with creativity o Supersize your speech
company, or meeting the right person to help you Understand <~
get to where you want to go, | hope an elevator and apply Deliver in an e Walk before you run
speech can help you complete your quest and have the outline authentic voice v
a lot more fun on the journey.” e Keep at it

— Terri Sjodin
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The Ultimate Business Library

We condense 300+ page business books into
8-page summaries.

By reading summaries, you'll get the key ideas in
30 mins, so you can spend more time turning your
ideas into dollars.

Knowledge is Power — Invest in Your Future

For just $2 per week, you will...

> Learn from the mistakes and success of the smartest people in business;

> Get fresh ideas, strategies & motivation that could be worth millions to you;

> Follow emerging trends, so you can catch the wave before your competitors do;
> Catch up on the classics you always wanted to read.
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Our catalog includes summaries on a range of topics for

aspiring entrepreneurs, managers, and consultants.
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